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Rates Recover From 9-Month Highs Amid
War-Related Volatility

This week ended up being the most volatile for interest rates since late
March. By Tuesday, the average mortgage lender was at the highest level in
more than 9 months. But ultimately, Friday's rates ended up the same as last
Friday's.

For the most part, the news cycle continues to be dominated by war-related
headlines. Almost all of this week's back-and-forth in financial markets can
be lined up with war news. Tuesday's rate spike was a notable exception.
Volume data suggested that at least one very large holder of U.S. Treasuries
was doing some very heavy selling.
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National Average Mortgage Rates
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Rate Change Points
Mortgage News Daily
30YR Fixed 7.35% +0.02 0.00
15YR Fixed 7.00% -0.01 0.00
30YRFHA 6.99% +0.01 0.00
30YR Jumbo 7.60% 0.00 0.00
7/6 SOFR 6.86% +0.01 0.00
30YRVA 7.00% +0.01 0.00
Rates as of: 10/28
MBS and Treasury
Price /Yield Change
MBS UMBS 6.0 99.67 +0.08
10 YR Treasury 49917 -0.0248
30 YR Treasury 5.3184 -0.0269
Pricing as of: 10/28 11:17PM EST
Recent Housing Data
Value Change
Mortgage Apps Oct 14 188.6 -5.32%
Building Permits Sep 14M  +0.43%
Housing Starts Sep 1.22M  -4.24%
New Home Sales Aug 684K +12.69%
Pending Home Sales Aug 71.2 0%
Existing Home Sales Oct 3.99M  +0.25%
Builder Confidence Oct 29  -9.38%

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.
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Because rates are based on bonds, heavy selling has an immediate impact. It pushes bond prices lower and interest rates
higher, all else equal. Mortgage rates are based on mortgage-backed securities (MBS) and not Treasuries, but MBS and
Treasuries are almost always moving in the same direction on any given day. Thus the heavy Treasury selling spilled over to
cause big price changes in MBS (and, thus, mortgage rates).

We can't really know too much about why this selling occurred, but we do know that it was probably a very large investment
fund based on the volume of trades. Even then, there's no way to know if this was an outright bearish bet against rates or if
that fund was simply getting out with the intent of reinvesting in different parts of the bond market in the coming days.

Thankfully, markets reacted to increased peace prospects on Wednesday with sharply lower oil prices and bond yields.
Volatility decreased into the end of the week and the news cycle remained constructive enough for bonds to end the week
near their best levels. In turn, mortgage rates were able to make it back to last Friday's levels. The counterpoint is that last
Friday's level was the previous 9-month high at the time.
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The market is fully closed on Monday for the Memorial Day Holiday. After that, the primary focus should continue to be on
the Iran war peace process.
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A Lower Price or a Lower Rate? Don't Guess. Compare: 10-22-2026

What Every Agent Should Know:---

With mortgage rates challenging affordability and buyers hesitant to make decisions, sellers are increasingly willing to
negotiate. But here's a question every REALTOR® should consider:---

Is your buyer better off negotiating a lower purchase price—or asking the seller to contribute toward a permanently lower
interest rate?---

A pricereduction lowers the mortgage balance, but the resulting monthly payment savings may be surprisingly small.---

Alternatively, a seller contribution toward a permanent interest-rate buydown could provide substantially greater monthly
payment relief, even with a higher purchase price.---

But what if mortgage rates decline in the next 6, 12, or 24 months?---

That's the question nobody can answer with certainty.---

A buyer who negotiates a larger price reduction may benefit from a lower loan balance and potentially refinance if rates
decline. A buyer who secures a permanently lower rate benefits immediately, without depending on future market

conditions.---

Both strategies have merit. The right answer depends on the numbers, the buyer's financial priorities, and how long they
expect to keep the mortgage.---

For listing agents, this creates another negotiating opportunity. A seller contribution toward financing costs may be more
attractive to a payment-conscious buyer than another reduction in asking price.---

Before your buyer requests a price reduction—or your seller agrees to one—give me a call.---

Let's compare the alternatives. Sometimes the smartest negotiation isn't about the price. It's about how the transaction is
structured.---
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