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Pending Sales End Year on High Note National Average Mortgage Rates

fear Fixed Rate Mortgage

Pending home sales recovered from the reported 2.5 percent downturn they
took in November, posting an increase of 1.6 percent in December. The
National Association of Realtors® (NAR) said its Pending Home Sales Index
(PHSI) which is based on contracts to purchase existing homes, increased to
109.0 in December from 107.3 the previous month.
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The uptick puts the index 0.3 percent higher than in December 2015 after it
trailed the year-earlier figure by 0.4 percent in November. NAR had blamed
last month's poor showing on buyers "dispirited" by rising rates and tight | _
inventory. Oct 23 Dec 23 Fab 24 May 24
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Analysts polled by Econoday had not been optimistic about the pending sales
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number. A consensus was for an 0.6 percent gain but estimates ranged from ortgage News Daily

anegative 1.8 percent to a 1.5 percent increase. 30 Yr. Fixed 6.89% 0.00 0.00

15 Yr. Fixed 6.33% +0.01 0.00
Lawrence Yun, NAR ch|e.f economist, said co.ntract activity was m.|xed 30 Yr. FHA 6.33% +0.01 0.00
throughout the country in December but ultimately ended on a high note to 30Vr Jumb 7 05% 0.00 0.00
close out 2016. "Pending sales rebounded last month as enough buyers f. Jumbo o : :
fended off rising mortgage rates and alarmingly low inventory levels to sign a 5/1 ARM 6.58% 0.00 0.00
contract,” he said. "The main storyline in the early months of 2017 will be if Freddie Mac
supply can meaningfully increase to keep price growth at a moderate enough 30 Yr. Fixed 6.77% -0.09 0.00
Iev.el for households to absorb I'.ngher borrowmg.c.osts. Sales.W|II struggle to 15 Yr. Fixed 6.05% 011 0.00
build on last year's strong pace if inventory conditions don't improve."

Mortgage Bankers Assoc.
Earlier this month, in its existing home sales report, NAR said total housing 30 Yr. Fixed 7.00% -0.03 0.60
inv.er.ltory at the end of I?ecem ber was. at. 1.65 million ex!sting homes for sale. 15 Yr. Fixed 6.63% +0.07 061
This |.s thelow.estlevel since the association began tracking the supply of all 30 Yr. FHA 6.87% -0.03 0.92
housing types in 1999.

30 Yr. Jumbo 7.13% +0.02 0.38
Yun said the inventory situation is especially hard on entry level buyers as a 5/1 ARM 6.22% -0.16 0.60
large portion of overall supply right now is at the upper end of the market. Rates as of: 7/22
He pointed to December data on the year-over-year change in single-family .
sales by price range. Sales were up around 10 percent compared to Recent Housmg Data
December 2015 for homes sold at or above $250,000, while homes sold Value  Change
between $100,000 and $250,000 only increased 2.3 percent. Meanwhile, Mortgage Apps Jul10 206.1 -0.19%
sales of homes under $100,000 were down 11.6 percent compared to Building Permits Mar 1.46M  -3.95%
December 2015. Housing Starts Mar 1.32M -13.15%
"The dismal number of listings in the affordable price range is squeezing New Home Sales Mar 693K  +4.68%
prospective first-time buyers the most," he said. "As a result, young Pending Home Sales Feb 75.6 +1.75%
households are missing out on the wealth gains most homeowners have Existing Home Sales Feb 3.97M -0.75%

accrued from the 41 percent cumulative rise in existing home prices since
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2011." Value Change

Builder Confidence 51 +6.25%
NAR is forecasting an increase in existing-home sales to 5.54 million units in 2017, up 1.7 percent from 2016 wh|ch posted

the best sales since 2006. The national median existing-home price in 2017 is expected to increase around 4 percent. In 2016,
existing sales increased 3.8 percent and prices rose 5.2 percent compared to 2015.

Housing starts, which lagged demand in 2016, are expected to jump by 7.9 percent, from 1.16 million startsin 2016 to
around 1.26 million units. "Especially if construction-related regulations are relaxed, all eyes will be on the homebuilding
industry this year to see if they can finally start making up lost ground on the severe housing shortages impacting much of
the country," added Yun.

On aregional basis, solid increases in the South and West offset weakening activity in the Northeast and Midwest. The PHSI
in the Northeast declined 1.6 percent to 96.4 in December, and is now 1.2 percent below a year ago. In the Midwest, the
index decreased 0.8 percent to 102.7, and is now 3.4 percent lower than December 2015.

Pending home sales in the South rose 2.4 percent to an index of 121.3, up 0.5 percent year-over-year. The index in the West
jumped 5.0 to 106.1, and is now 5.0 percent higher than both November and a year earlier.

The PHSI is a leading indicator for the housing sector. A saleis listed as pending when the contract has been signed but the
transaction has not closed, though the sale usually is finalized within one or two months of signing.

Theindex is based on a large national sample, typically representing about 20 percent of transactions for existing-home
sales. An index of 100 is equal to the average level of contract activity during 2001, which was the first year to be examined.
By coincidence, the volume of existing-home sales in 2001 fell within the range of 5.0 to 5.5 million, which is considered
normal for the current U.S. population.
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Update: Buyer Broker Agreement

After requests from real estate companies, a nonprofit consumer watchdog group the Consumer Federation of America has
developed a list of factors to consider when creating a buyer contract in preparation for upcoming practice changes in the
industry.

CFA released its “Proposed Criteria for Evaluating Home Buyer Contract Forms” on Tuesday. The 15 criteria focus on the
contracts’ form — whether the documents are readable and understandable — and content — whether they are fair to
homebuyers.

-the document’s expiration date (CFA recommends buyers asks for a three-month contract and never sign one longer than
six months)

-the right to terminate the contract

-the disclosure that compensation is negotiable

-the broker’s compensation clearly stated and that the buyer broker can’t receive additional compensation for facilitating a
sale

-that any additional fees, such as for showing a home, will be deducted from the broker’s commission if there is a successful
sale

-that the commission is due only if there is a successful closing

-that buyers have an obligation — for no longer than 60 days, CFA recommends — to pay a broker who earlier showed them
a home they purchased after the contract ended

-seller concessions paid directly to buyers

-dual agency not pre-approved by the contract

-an explanation of how a broker treats different buyer clients interested in the same property

-that buyers should not be required to first go through mediation or arbitration if they have a complaint

Contact me for more information. 702-303-0243 or TPayne@loandepot.com

We are adirect nationwide lender.
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