
National Average Mortgage Rates

Rate Change Points

Mortgage News Daily

30 Yr. Fixed 6.89% 0.00 0.00

15 Yr. Fixed 6.33% +0.01 0.00

30 Yr. FHA 6.33% +0.01 0.00

30 Yr. Jumbo 7.05% 0.00 0.00

5/1 ARM 6.58% 0.00 0.00

Freddie Mac

30 Yr. Fixed 6.77% -0.09 0.00

15 Yr. Fixed 6.05% -0.11 0.00

Mortgage Bankers Assoc.

30 Yr. Fixed 7.00% -0.03 0.60

15 Yr. Fixed 6.63% +0.07 0.61

30 Yr. FHA 6.87% -0.03 0.92

30 Yr. Jumbo 7.13% +0.02 0.38

5/1 ARM 6.22% -0.16 0.60
Rates as of: 7/22

Recent Housing Data
Value Change

Mortgage Apps Jul 10 206.1 -0.19%

Building Permits Mar 1.46M -3.95%

Housing Starts Mar 1.32M -13.15%

New Home Sales Mar 693K +4.68%

Pending Home Sales Feb 75.6 +1.75%

Existing Home Sales Feb 3.97M -0.75%

Existing Home Sales Hit 10-year High in
October
October existing home sales added to September's rebound, rising to the
highest annualized pace in nearly a decade.  The National Association of
Realtors® (NAR) said sales transactions that include single-family, condo,
townhouse, and coop apartments were up 2.0 percent to a seasonally
adjusted annual rate of 5.60 million units.  This, added to September's 3.2
percent gain, brought the rate of sales up 5.9 percent compared to October
2015.  NAR also revised the September number even higher, to 5.490 units
rather than the 5.470 units originally reported. October's activity eclipsed the
previous high, set last June, to become the best month since February 2007
when there were 5.79 million existing homes sold.

Analysts surveyed by Econoday had been looking for a downturn in October,
with a consensus of 5.420 million sales.  Their predictions had covered a
range of 5.350 million to 5.515 million units.

NAR's Chief Economist Lawrence Yun, says called the last two months of
heightened sales active a convincing autumn revival for the housing market.
"October's strong sales gain was widespread throughout the country and can
be attributed to the release of the unrealized pent-up demand that held back
many would-be buyers over the summer because of tight supply," he said.
"Buyers are having more success lately despite low inventory and prices that
continue to swiftly rise above incomes."  

Added Yun, "The good news is that the tightening labor market is beginning
to push up wages and the economy has lately shown signs of greater
expansion. These two factors and low mortgage rates have kept buyer
interest at an elevated level so far this fall."  

Single-family home sales were up by 2.3 percent from September to a
seasonally adjusted annual rate of 4.99 million in October from 4.88 million.
This is a 6.6 percent improvement from the previous October.  Existing
condominium and co-op sales were unchanged from both September and a
year earlier at an annual rate of 610,000 units.

The median price of all homes sold during the month was $232,200, a 6.0
percent gain from the previous October when the median was $219,100, and
the 56  straight month of annual appreciation.  The median existing single-
family home price was $233,700 in October, a 5.9 annual increase while
condo prices rose 6.2 percent to a median of $220,300.
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Builder Confidence Mar 51 +6.25%

Value Change
Inventories continued to decline, edging down 0.5 percent to 2.02 million existing homes for sale. A 4.3-month supply
compared to a 4.4-month supply in September.  There were 2.11 million homes available a year earlier, making October the
17  month inventories have fallen on an annual basis.

"The ramp-up in housing starts in October is a hopeful sign that overall supply can steadily increase enough to provide more
choices for buyers and also moderate price growth," said Yun. "A prolonged continuation of the robust single-family starts
pace seen last month (869,000) would go a long way in giving homeowners much-needed assurance that they can list their
home for sale and find a new home to buy within a reasonable timeframe."

Marketing time edged up to 41 days in October from 39 days in September but was significantly shorter than a year earlier
when it typically took 57 days for a home to sell.  Short sales were on the market the longest at a median of 99 days, while
foreclosures sold in 50 days and non-distressed homes took 39 days. Forty-three percent of homes sold in October were on
the market for less than a month.

The existing home sales report referred to a slight increase in Freddie Mac's 30-year fixed-rate mortgage interest in October
and Yun noted that since then a post-election surge has taken rates as high as 4.0 percent.   "In the short-term," Yun said,
"some prospective buyers may rush to lock in their rate and buy now, while others - especially those in higher-priced
markets - may be forced to delay as a larger monthly payment outstretches their budget."

Much was made in last month's existing sales report of September's sudden uptick in first-time buyers to 34 percent, the
highest share in more than four years.  That share retreated to 33 percent in October but it still higher than the 31 percent
share in October 2015. 

Investors accounted for 13 percent of all sales in October, a point less than in September but the same share as a year earlier. 
Sixty-one percent of those investors paid cash for the homes they bought and cash shales accounted for 22 percent of all
sales compared to 24 percent in October 2015.

NAR President William E. Brown says the Federal Housing Administration's low-down-payment mortgage option helps
many young and moderate income borrowers achieve homeownership, and with FHA's latest actuarial report showing the
Mutual Mortgage Insurance Fund on consistently solid financial footing, FHA should address some of the costs which
currently dissuade some buyers from considering a FHA mortgage.  NAR, he said, encourages FHA to reduce mortgage
insurance premiums and consider eliminating 'life of loan' mortgage insurance. "These two moves would help the current
homeownership rate recover from its near all-time low and give more prospective first-time buyers a more affordable
financing option."

Four percent of October sales were foreclosures and 1 percent were short sales.  The total distressed sales share was up
slightly from 5 percent in September, but 1 percentage point lower than a year earlier. Foreclosures sold for an average
discount of 18 percent below market value in October (15 percent in September), while short sales were discounted 16
percent (11 percent in September).

Sales were up in all four regions of the country on both a month-over-month and a year-over-year basis.  In the Northeast
existing home sales were up 1.4 percent higher from both earlier periods to an annual rate of 750,000 units.  The median
price in the Northeast was $255,500, a 2.9 percent annual increase.

Existing home sales grew 2.3 percent from September in the Midwest.  The annual rates of sales, 1.36 million, was 6.3 percent
higher than a year earlier. The median price in the Midwest was $181,500, up 5.8 percent.

Existing-home sales in the South rose 2.8 percent to an annual rate of 2.22 million.  This is 4.7 percent higher than the
previous October. The median price in the South was $202,300, a 7.4 percent gain.

Existing-home sales in the West increased 0.8 percent to an annual rate of 1.27 million in October, 10.4 percent higher than a
year earlier. The median price in the West was $345,800, up 7.8 percent year-over-year.
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Update: Buyer Broker Agreement
After requests from real estate companies, a nonprofit consumer watchdog group the Consumer Federation of America has

developed a list of factors to consider when creating a buyer contract in preparation for upcoming practice changes in the

industry.

CFA released its “Proposed Criteria for Evaluating Home Buyer Contract Forms” on Tuesday. The 15 criteria focus on the

contracts’ form — whether the documents are readable and understandable — and content — whether they are fair to

homebuyers.

-the document’s expiration date (CFA recommends buyers asks for a three-month contract and never sign one longer than

six months)

-the right to terminate the contract

-the disclosure that compensation is negotiable

-the broker’s compensation clearly stated and that the buyer broker can’t receive additional compensation for facilitating a

sale

-that any additional fees, such as for showing a home, will be deducted from the broker’s commission if there is a successful

sale

-that the commission is due only if there is a successful closing

-that buyers have an obligation — for no longer than 60 days, CFA recommends — to pay a broker who earlier showed them

a home they purchased after the contract ended

-seller concessions paid directly to buyers

-dual agency not pre-approved by the contract

-an explanation of how a broker treats different buyer clients interested in the same property

-that buyers should not be required to first go through mediation or arbitration if they have a complaint

Contact me for more information. 702-303-0243 or TPayne@loandepot.com 

We are a direct nationwide lender.
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