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HMDA Will Announce 20 Percent National Average Mortgage Rates
Origination Surge -Corelogic 30 vear Fixed Rale Morlgage

Touting its record of on-target estimate, CorelLogic has again anticipated the
official conclusions about 2015 mortgage originations in advance of the
annual release of HMDA data. The Home Mortgage Disclosure Act (as
amended by the Dodd Frank Wall Street Reform and Consumer Protection
Act) mandates lenders to maintain and report data on mortgage denial rates,
borrower and applicant information, mortgage pricing, and the level of
originations.

The Consumer Finance Protection Bureau is the recipient of lender reports

and will release 2015 data in September. Principal Economists Molly Boesel, Rate  Change  Points

writing in the company's Insights blog says last year when Corelogic did an Mortgage News Daily
advanced estimate on mortgage originations using public records deed 30YR Fixed 7.35% +0.02 0.00
information it missed the actual CFPB numbers by 4 percent, but its average 15YR Fixed 7.00% -0.01 0.00
in prior years has been even better. 30YR FHA 6.99% +0.01 0.00
This year Corelogic says its own data shows that mortgage originations in 30YR Jumbo 7.60% 0.00 0.00
2015 were up by 20 percent compared to 2014. After reached a post-crisis 7/6 SOFR 6.86% +0.01 0.00
high of about $2 trillion in 2012, originations then slipped for two 30YR VA 7.00% +0.01 0.00
consecutive years. The anticipated 2015 rebound, the company said, resulted Rates as of- 10/28
in seven million mortgage originations and a dollar volume that rose 30
percent to about $1.7 trillion. MBS and Treasury
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Boesel says that Corelogic's estimates have historically been on target. Between 2006 and 2014 the discrepancy between its
figures and the HMDA estimate has averaged 1 percent on the low side. Therefore, she expects the actual number will be
slightly higher than the $1.7 trillion CoreLogic number. "Some lenders are exempt from HMDA reporting, and many analysts
estimate that lenders reporting under HMDA cover about 95 percent of the mortgage market; therefore, we estimate that
total market originations-after accounting for under coverage-was probably closer to $1.8 trillion."

Both purchase money and refinancing loans contributed to the overall increase in 2015 originations. Corelogic's data
indicates that purchase money loans increased by 13 percent in number and 18 percent in dollar volume. The number rose
due both to anincrease in home sales, which were up 6 percent year-over-year, and a 3 percentage point dip in the cash sales
share. Strong home price appreciation and increased leverage provided by lower FHA premiums and new low-
downpayment products, resulted in a higher dollar volume. The number of refinance originations increased 29 percent and
the refinance dollar volume increased 44 percent.
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A Lower Price or a Lower Rate? Don't Guess. Compare: 10-22-2026

What Every Agent Should Know:---

With mortgage rates challenging affordability and buyers hesitant to make decisions, sellers are increasingly willing to
negotiate. But here's a question every REALTOR® should consider:---

Is your buyer better off negotiating a lower purchase price—or asking the seller to contribute toward a permanently lower
interest rate?---

A pricereduction lowers the mortgage balance, but the resulting monthly payment savings may be surprisingly small.---

Alternatively, a seller contribution toward a permanent interest-rate buydown could provide substantially greater monthly
payment relief, even with a higher purchase price.---

But what if mortgage rates decline in the next 6, 12, or 24 months?---

That's the question nobody can answer with certainty.---

A buyer who negotiates a larger price reduction may benefit from a lower loan balance and potentially refinance if rates
decline. A buyer who secures a permanently lower rate benefits immediately, without depending on future market

conditions.---

Both strategies have merit. The right answer depends on the numbers, the buyer's financial priorities, and how long they
expect to keep the mortgage.---

For listing agents, this creates another negotiating opportunity. A seller contribution toward financing costs may be more
attractive to a payment-conscious buyer than another reduction in asking price.---

Before your buyer requests a price reduction—or your seller agrees to one—give me a call.---

Let's compare the alternatives. Sometimes the smartest negotiation isn't about the price. It's about how the transaction is
structured.---

EQUAL HOUSING LENDER---
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