
National Average Mortgage Rates

Rate Change Points

Mortgage News Daily

30 Yr. Fixed 6.89% 0.00 0.00

15 Yr. Fixed 6.33% +0.01 0.00

30 Yr. FHA 6.33% +0.01 0.00

30 Yr. Jumbo 7.05% 0.00 0.00

5/1 ARM 6.58% 0.00 0.00

Freddie Mac

30 Yr. Fixed 6.77% -0.09 0.00

15 Yr. Fixed 6.05% -0.11 0.00

Mortgage Bankers Assoc.

30 Yr. Fixed 7.00% -0.03 0.60

15 Yr. Fixed 6.63% +0.07 0.61

30 Yr. FHA 6.87% -0.03 0.92

30 Yr. Jumbo 7.13% +0.02 0.38

5/1 ARM 6.22% -0.16 0.60
Rates as of: 7/22

Recent Housing Data
Value Change

Mortgage Apps Jul 10 206.1 -0.19%

Building Permits Mar 1.46M -3.95%

Housing Starts Mar 1.32M -13.15%

New Home Sales Mar 693K +4.68%

Pending Home Sales Feb 75.6 +1.75%

Existing Home Sales Feb 3.97M -0.75%

First-Time Buyers Help Push Home Sales to
9-Year High
Sales of existing homes increased in June for the fourth consecutive month. 
The National Association of Realtors® (NAR) said it was encouraged to see
the month also bring a modest increase in the percentage of first-time
homebuyers.

Sales of existing single-family homes, townhomes, condominiums, and
cooperative apartments rose 1.1 percent from May to a seasonally adjusted
annual rate of 5.57 million units.  Sales in May were at a rate of 5.51 million, a
downward revision from the 5.530 million originally reported.  Sales were up
3.0 percent from the June 2015 rate of 5.41 million units. Last month's sales
were at the highest annual pace of any month since February 2007. 

May sales topped analysts' expectations.  Those polled by Econoday had
expected sales in a range of 5.40 million to 5.56 million.  The consensus was
5.475 million.

Lawrence Yun, NAR chief economist, says the impressive four-month streak
of sales gains through June caps off a solid first half of 2016 for the housing
market. "Existing sales rose again last month as more traditional buyers and
fewer investors were able to close on a home despite many competitive areas
with unrelenting supply and demand imbalances," he said. "Sustained job
growth as well as this year's descent in mortgage rates is undoubtedly driving
the appetite for home purchases."

Cautions Yun, "Looking ahead, it's unclear if this current sales pace can
further accelerate as record high stock prices, near-record low mortgage
rates and solid job gains face off against a dearth of homes available for sale
and lofty home prices that keep advancing."

First-time homebuyers accounted for a 33 percent share of sales, the highest
percentage since July 2012.  New homeowners represented a 30 percent
share and have averaged 31 percent for the first six months of 2016, up 1
percentage point from the average for all of last year.

"The modest bump in June sales to first-time buyers can be attributed to
mortgage rates near all-time lows and perhaps a hopeful indication that more
affordable, lower-priced homes are beginning to make their way onto the
market," Yun added. "The odds of closing on a home are definitely higher
right now for first-time buyers living in metro areas with tamer price growth
and greater entry-level supply - particularly areas in the Midwest and parts of
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Builder Confidence Mar 51 +6.25%

Value Changethe South."

Single-family home sales increased 0.8 percent to a seasonally adjusted annual rate of 4.92 million in June from 4.88 million
in May, bringing them up 3.1 percent from the 4.77 million pace a year ago. Existing condominium and co-op sales grew 3.2
percent to a seasonally adjusted annual rate of 650,000 units in June from 630,000 in May.  Sales were 1.6 percent higher
than the June 2015 rate of 640,000 units.

The median existing-home price for all housing types in June was $247,700 compared to $236,300 12 months earlier, a 4.8
percent annual gain. It was the 52  consecutive month of year-over-year appreciation and surpassed May's peak median
sales price of $238,900. The median existing single-family home price was $249,800 in June, a 5.0 percent change from a
year earlier while the median condo price rose 3.2 percent to $231,600.

Individual investors purchased a smaller share of homes than at any time since July 2009, 11 percent compared to 13
percent in May.  Twenty-two percent of transactions during the month were all cash, unchanged from both May and the
previous June.  Sixty-four percent of investor sales were all-cash.

Sales of foreclosed properties represented 4 percent of closed transactions and short sales had a 2 percent share.  The total
share of distressed sales was unchanged from May.  Foreclosures sold for an average discount of 11 percent below market
value in June, the discount was 12 percent in May, while short sales were discounted 18 percent (11 percent in May).

Total housing inventory at the end of June dipped 0.9 percent to 2.12 million existing homes available for sale, and is now 5.8
percent lower than a year ago (2.25 million). Unsold inventory is at a 4.6-month supply at the current sales pace, which is
down from 4.7 months in May.

NAR President Tom Salome says Realtors® are thrilled that the U.S. Senate last week unanimously voted to pass H.R. 3700,
the Housing Opportunity Through Modernization Act. "At a time of historically low mortgage rates, this is a huge win for
prospective first-time and low- to moderate-income buyers interested in purchasing a condo," he said. "Eliminating overly
burdensome restrictions on condos will help more of these prospective buyers access financing and take advantage of this
affordable entry point into homeownership."

Properties sold in June were typically on the market for 34 days, two days more than in May.  Short sales were on the market
the longest at a median of 156 days, foreclosures sold in 49 days and non-distressed homes took 30 days. Forty-eight percent
of homes sold in June were on the market for less than a month.

Existing home sales were steady or higher in every region but the Northeast where they were down 1.3 percent to an annual
rate of 760,000 while remaining 5.6 percent higher than a year ago. The median price in the region was $284,800, an annual
gain of 1.4 percent.

In the Midwest, existing-home sales jumped 3.8 percent to an annual rate of 1.35 million, 4.7 percent above June 2015. The
median price in the Midwest was $199,900, up 5.7 percent from the previous June.

Existing-home sales in the South were unchanged from May at an annual rate of 2.26 million, and were 3.2 percent above
June 2015. The median price in the South was $217,400, up 5.5 percent year-over-year.
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Update: Buyer Broker Agreement
After requests from real estate companies, a nonprofit consumer watchdog group the Consumer Federation of America has

developed a list of factors to consider when creating a buyer contract in preparation for upcoming practice changes in the

industry.

CFA released its “Proposed Criteria for Evaluating Home Buyer Contract Forms” on Tuesday. The 15 criteria focus on the

contracts’ form — whether the documents are readable and understandable — and content — whether they are fair to

homebuyers.

-the document’s expiration date (CFA recommends buyers asks for a three-month contract and never sign one longer than

six months)

-the right to terminate the contract

-the disclosure that compensation is negotiable

-the broker’s compensation clearly stated and that the buyer broker can’t receive additional compensation for facilitating a

sale

-that any additional fees, such as for showing a home, will be deducted from the broker’s commission if there is a successful

sale

-that the commission is due only if there is a successful closing

-that buyers have an obligation — for no longer than 60 days, CFA recommends — to pay a broker who earlier showed them

a home they purchased after the contract ended

-seller concessions paid directly to buyers

-dual agency not pre-approved by the contract

-an explanation of how a broker treats different buyer clients interested in the same property

-that buyers should not be required to first go through mediation or arbitration if they have a complaint

Contact me for more information. 702-303-0243 or TPayne@loandepot.com 

We are a direct nationwide lender.

EQUAL HOUSING LENDER

Tom Payne 

Housing News Update

© 2024 MBS Live, LLC. - This newsletter is a service of MarketNewsletters.com.

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.

Read or subscribe to my newsletter online at: http://housingnewsletters.com/thomaspayne

http://www.marketnewsletters.com
http://housingnewsletters.com/thomaspayne

	First-Time Buyers Help Push Home Sales to 9-Year High
	National Average Mortgage Rates
	Recent Housing Data
	Update: Buyer Broker Agreement

