
National Average Mortgage Rates

Rate Change Points

Mortgage News Daily

30YR Fixed 7.35% +0.02 0.00

15YR Fixed 7.00% -0.01 0.00

30YR FHA 6.99% +0.01 0.00

30YR Jumbo 7.60% 0.00 0.00

7/6 SOFR 6.86% +0.01 0.00

30YR VA 7.00% +0.01 0.00
Rates as of: 10/28

MBS and Treasury
Price / Yield Change

MBS UMBS 6.0 99.66 +0.06

10 YR Treasury 4.9958 -0.0207

30 YR Treasury 5.3216 -0.0237
Pricing as of: 10/29 12:30AM EST

Recent Housing Data
Value Change

Mortgage Apps Oct 14 188.6 -5.32%

Building Permits Sep 1.4M +0.43%

Housing Starts Sep 1.22M -4.24%

New Home Sales Aug 684K +12.69%

Pending Home Sales Aug 71.2 0%

Existing Home Sales Oct 3.99M +0.25%

Builder Confidence Oct 29 -9.38%

Refinance Activity Undeterred by Short
Holiday Week
Record low interest rates coupled with a major American holiday made for a
bit of chaos as regards mortgage applications.  The Mortgage Bankers
Association (MBA) reported its Market Composite Index, a measure of
application volume, posted an increase of 7.2 percent on a seasonally
adjusted basis during the week ended July 8 while the index was down 14
percent unadjusted.  The week's results included an adjustment to account
for the Fourth of July holiday. 

The Refinance Index, which is not seasonally adjusted, added to its 14 percent
gain during the week ended July 1 by moving up another 11 percent.  The
refinance share of applications increased to 64.0 percent from 61.6 percent
the previous week.

The seasonally adjusted Purchase Index was unchanged from one week
earlier but was down 20 percent from the previous week on an unadjusted
basis and was 5 percent lower than during the same week in 2015.  MBA's
report pointed out that last year the Fourth of July fell into the prior week's
report.

Refi Index vs 30yr Fixed

Purchase Index vs 30yr Fixed

Applications for FHA-backed loans had a 10.0 percent share of the total, up
from 9.5 percent the previous week while the VA share was down from 12.8
percent to 12.1 percent.  The USDA share of activity was unchanged at 0.6
percent.

All mortgage rates declined on both a contract and an effective basis with
one product, the conforming 30-year fixed-rate mortgage (FRM) (loan
balances $417,000 or less) falling to the lowest level since May 2013.  That
rate was 3.60 percent with 0.36 point, down from 3.66 percent with .32 point.

The average contract interest rate for 30-year FRM with jumbo loan balances
greater than $417,000 decreased to 3.61 percent from 3.67 percent.  Points
increased to 0.32 from 0.24.  
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FHA-backed 30-year FRM had an average contract rate of 3.53 percent with 0.32 point.  A week earlier the rate was 3.56
percent with 0.31 point.

The rate for 15-year FRM fell by an average of 8 basis points to 2.88 percent.  Points increased to 0.34 from 0.32.

The hybrid 5/1 adjustable rate mortgage (ARM) had an average contract interest rate of 2.78 percent, down 7 basis points
from the previous week, while points declined from 0.26 to 0.25.  The ARM share of activity decreased to 5.2 percent of total
applications from 5.6 percent

MBA's application data is derived from its Weekly Mortgage Application Survey which covers over 75 percent of all U.S.
retail residential mortgage applications, and has been conducted since 1990. Respondents include mortgage bankers,
commercial banks and thrifts. Base period and value for all indexes is March 16, 1990=100 and interest rate data presumes a
loan with an 80 percent loan-to-value ratio and points that include the origination fee.
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A Lower Price or a Lower Rate? Don't Guess. Compare: 10-22-2026
What Every Agent Should Know:---

With mortgage rates challenging affordability and buyers hesitant to make decisions, sellers are increasingly willing to

negotiate. But here's a question every REALTOR® should consider:---

Is your buyer better off negotiating a lower purchase price—or asking the seller to contribute toward a permanently lower

interest rate?---

A price reduction lowers the mortgage balance, but the resulting monthly payment savings may be surprisingly small.---

Alternatively, a seller contribution toward a permanent interest-rate buydown could provide substantially greater monthly

payment relief, even with a higher purchase price.---

But what if mortgage rates decline in the next 6, 12, or 24 months?---

That's the question nobody can answer with certainty.---

A buyer who negotiates a larger price reduction may benefit from a lower loan balance and potentially refinance if rates

decline. A buyer who secures a permanently lower rate benefits immediately, without depending on future market

conditions.---

Both strategies have merit. The right answer depends on the numbers, the buyer's financial priorities, and how long they

expect to keep the mortgage.---

For listing agents, this creates another negotiating opportunity. A seller contribution toward financing costs may be more

attractive to a payment-conscious buyer than another reduction in asking price.---

Before your buyer requests a price reduction—or your seller agrees to one—give me a call.---

Let's compare the alternatives. Sometimes the smartest negotiation isn't about the price. It's about how the transaction is

structured.---

EQUAL HOUSING LENDER---

https://apply.planethomelending.com/#/loan-officers/tpayne%40planethomelending

Tom Payne 

Housing News Update

© 2026 MBS Live, LLC. - This newsletter is a service of MarketNewsletters.com.

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.

Read or subscribe to my newsletter online at: http://housingnewsletters.com/thomaspayne

http://www.marketnewsletters.com
http://housingnewsletters.com/thomaspayne

	Refinance Activity Undeterred by Short Holiday Week
	National Average Mortgage Rates
	MBS and Treasury
	Recent Housing Data
	A Lower Price or a Lower Rate? Don't Guess. Compare: 10-22-2026

