
National Average Mortgage Rates

Rate Change Points

Mortgage News Daily

30YR Fixed 7.35% +0.02 0.00

15YR Fixed 7.00% -0.01 0.00

30YR FHA 6.99% +0.01 0.00

30YR Jumbo 7.60% 0.00 0.00

7/6 SOFR 6.86% +0.01 0.00

30YR VA 7.00% +0.01 0.00
Rates as of: 10/28

MBS and Treasury
Price / Yield Change

MBS UMBS 6.0 99.66 +0.06

10 YR Treasury 4.9958 -0.0207

30 YR Treasury 5.3216 -0.0237
Pricing as of: 10/29 12:30AM EST

Recent Housing Data
Value Change

Mortgage Apps Oct 14 188.6 -5.32%

Building Permits Sep 1.4M +0.43%

Housing Starts Sep 1.22M -4.24%

New Home Sales Aug 684K +12.69%

Pending Home Sales Aug 71.2 0%

Existing Home Sales Oct 3.99M +0.25%

Builder Confidence Oct 29 -9.38%

Foreclosure Inventory Back to 1 Percent
CoreLogic reported on Tuesday that the foreclosure inventory, the number of
homes in some stage of foreclosure, had dropped to 390,000 in May,
representing 1 percent of all mortgaged homes in the U.S.  This is a 24.5
percent decline from a year earlier when the inventory contained 517,000
homes, a rate of 1.3 percent.  The May 2016 foreclosure inventory rate is the
lowest for any month since October 2007 and was down 3.0 percent
compared to April 2016.

The company's May 2016 National Foreclosure Report also shows the number of
completed foreclosures nationwide decreased from 41,000 in May 2015 to
38,000 in the most recent period and were 67.9 percent below the September
2010 peak of 117,813.  However, there were 2,000 more completed
foreclosures in May than in April and the incidence is still running well above
the 21,000 foreclosure average in the years preceding the housing crisis. 
There were 461,638 Foreclosures in the 12-month period ended in May 2016
compared to just over 560,000 in the 12-month period ended a year earlier. 

 

 

The serious delinquency rate (90 or more days past due including loans in
foreclosure) declined to 2.8 percent, the lowest in more than eight years and
a 21.6 percent decrease from May 2015.  The total number of seriously
delinquent loans in May was 1.1 million.
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"The foreclosure rate fell to 1 percent in May, which is twice the long-term average of 0.5 percent. However, this masks the
underlying progress at the state level," said Dr. Frank Nothaft, chief economist for CoreLogic. "Twenty-nine states had
foreclosure rates below the national average, and all but North Dakota experienced declines in their foreclosure rate
compared to the prior year."

"Delinquency and foreclosure rates continue to drop as we experience the benefits of a combination of tight underwriting,
job and income growth and a steady rise in home prices. We expect these factors to remain in place for the remainder of this
year and for delinquency and foreclosure rates to decline even further," said Anand Nallathambi, president and CEO of
CoreLogic. "As we finally move past the housing crisis, we need to increase our focus on expanding the supply of affordable
housing and access to credit for first-time homebuyers in sustainable ways to ensure the long-term health of the U.S. housing
market."

The five states with the highest number of completed foreclosures were Florida (63,000), Michigan (45,000), Texas (27,000),
Ohio (23,000) and California (23,000). These five states account for almost half of all completed foreclosures nationally.

 

 

Four states and the District of Columbia had the highest foreclosure inventory rate: New Jersey (3.6 percent), New York (3.2
percent), Hawaii (2.1 percent), the District of Columbia (2.0 percent) and Maine (1.9 percent).
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A Lower Price or a Lower Rate? Don't Guess. Compare: 10-22-2026
What Every Agent Should Know:---

With mortgage rates challenging affordability and buyers hesitant to make decisions, sellers are increasingly willing to

negotiate. But here's a question every REALTOR® should consider:---

Is your buyer better off negotiating a lower purchase price—or asking the seller to contribute toward a permanently lower

interest rate?---

A price reduction lowers the mortgage balance, but the resulting monthly payment savings may be surprisingly small.---

Alternatively, a seller contribution toward a permanent interest-rate buydown could provide substantially greater monthly

payment relief, even with a higher purchase price.---

But what if mortgage rates decline in the next 6, 12, or 24 months?---

That's the question nobody can answer with certainty.---

A buyer who negotiates a larger price reduction may benefit from a lower loan balance and potentially refinance if rates

decline. A buyer who secures a permanently lower rate benefits immediately, without depending on future market

conditions.---

Both strategies have merit. The right answer depends on the numbers, the buyer's financial priorities, and how long they

expect to keep the mortgage.---

For listing agents, this creates another negotiating opportunity. A seller contribution toward financing costs may be more

attractive to a payment-conscious buyer than another reduction in asking price.---

Before your buyer requests a price reduction—or your seller agrees to one—give me a call.---

Let's compare the alternatives. Sometimes the smartest negotiation isn't about the price. It's about how the transaction is

structured.---

EQUAL HOUSING LENDER---

https://apply.planethomelending.com/#/loan-officers/tpayne%40planethomelending
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