Housing News Update

Tom Payne Office: 702-303-0243
Senior Loan Consultant, loanDepot tMOb”ei 702'333-0243 ]
NMLS# 1017004 #174457 Licensed in all 50 States @mpznevrcog gtage@gmal .com
2835 St. Rose Parkway, Suite 120 Henderson, NV 89052 ISVl Ty vveogte

It's Spring--Must Time to Sell Houses! National Average Mortgage Rates

The net number of consumers who told Fannie Mae surveyors in April they
think itis currently a good time to sell a house soared in April. However, its
impact on Fannie Mae's Home Purchase Sentiment Index (HPSI) was muted
by lower net responses to some other survey components.

Home Purchase Sentiment Index™
April 2016
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The HPSl increased 3.5 points to 83.7 after setting a new low in March. The 30 Yr. FHA 6.87% -0.03 0.92
increase was driven by a 16-point net increase in the net number of 30 Yr. Jumbo 7.13% +0.02 0.38
respondents to Fannie Mae's National Housing Survey (NHS) who thought it 5/1 ARM 6.22% -0.16 0.60
was currently a good time to sell a house. Rates as of: 7/22
Recent Housing Data
Value Change
Mortgage Apps Jul10 206.1 -0.19%
Building Permits Mar 1.46M  -3.95%
Housing Starts Mar 1.32M -13.15%
New Home Sales Mar 693K +4.68%
Pending Home Sales Feb 75.6 +1.75%
Existing Home Sales Feb 3.97M  -0.75%
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Respondents who say it is a... to sell . .
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Despite the spike in that specific response Fannie Mae said overall consumer housing sentiment has remained generally flat.
The HPSl is calculated from responses to six of the more than one hundred questions asked by the monthly NHS.

The Good Time to Buy component of the index dipped to an all-time survey low, creating the narrowest gap on record
between the Good Time to Buy and Good Time to Sell measures. In addition, although the net share of consumers reporting
confidence about not losing their job rose 6 percentage points, the net share of consumers reporting that their income was
significantly higher than it was 12 months ago stayed flat from the prior month. The component indicating expectations that
home prices will increase rose 3 points and the one measuring expectation that mortgage rates would go down declined by 1.

April Change Since | Change Since
2016 Last Month Last Year
April 2016 HPSI 83.7 +3.5 +1.4
Good Time To Buy 30 -3 -5
Good Time To Sell 15 +16 +14
Home Prices Will Go Up (next 12 months) 37 +3 -2
Mortgage Rates Will Go Down (next 12 months) -46 -1 -1
Confidence About Not Losing Job (next 12 months) 74 +6 +3
Household Income is Significantly Higher (past 12 months) 11 0 -1
* Net percentages of the component questions used to calculate HPSI, e.g. (Percent Good Time to Buy — Percent Bad Time to Buy) = 30

"We can partially attribute the sizable gain in April in home selling optimism both to a correction for last month's
unexpected dip and to typical seasonal strength in housing activity in the spring and summer," said Doug Duncan, senior vice
president and chief economist at Fannie Mae. "Even after accounting for these factors, continued tight housing supply has
led to renewed strength in home price appreciation, making selling a home a more attractive prospect this year in particular.
This improved sentiment could provide an extra boost of much-needed supply for the spring selling season."
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Update: Buyer Broker Agreement

After requests from real estate companies, a nonprofit consumer watchdog group the Consumer Federation of America has
developed a list of factors to consider when creating a buyer contract in preparation for upcoming practice changes in the
industry.

CFA released its “Proposed Criteria for Evaluating Home Buyer Contract Forms” on Tuesday. The 15 criteria focus on the
contracts’ form — whether the documents are readable and understandable — and content — whether they are fair to
homebuyers.

-the document’s expiration date (CFA recommends buyers asks for a three-month contract and never sign one longer than
six months)

-the right to terminate the contract

-the disclosure that compensation is negotiable

-the broker’s compensation clearly stated and that the buyer broker can’t receive additional compensation for facilitating a
sale

-that any additional fees, such as for showing a home, will be deducted from the broker’s commission if there is a successful
sale

-that the commission is due only if there is a successful closing

-that buyers have an obligation — for no longer than 60 days, CFA recommends — to pay a broker who earlier showed them
a home they purchased after the contract ended

-seller concessions paid directly to buyers

-dual agency not pre-approved by the contract

-an explanation of how a broker treats different buyer clients interested in the same property

-that buyers should not be required to first go through mediation or arbitration if they have a complaint

Contact me for more information. 702-303-0243 or TPayne@loandepot.com
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