
National Average Mortgage Rates

Rate Change Points

Mortgage News Daily

30YR Fixed 7.35% +0.02 0.00

15YR Fixed 7.00% -0.01 0.00

30YR FHA 6.99% +0.01 0.00

30YR Jumbo 7.60% 0.00 0.00

7/6 SOFR 6.86% +0.01 0.00

30YR VA 7.00% +0.01 0.00
Rates as of: 10/28

MBS and Treasury
Price / Yield Change

MBS UMBS 6.0 99.66 +0.06

10 YR Treasury 4.9969 -0.0196

30 YR Treasury 5.3221 -0.0232
Pricing as of: 10/29 12:29AM EST

Recent Housing Data
Value Change

Mortgage Apps Oct 14 188.6 -5.32%

Building Permits Sep 1.4M +0.43%

Housing Starts Sep 1.22M -4.24%

New Home Sales Aug 684K +12.69%

Pending Home Sales Aug 71.2 0%

Existing Home Sales Oct 3.99M +0.25%

Builder Confidence Oct 29 -9.38%

Policy Changes Should Make Lenders Less
Scared of FHA
The FHA has released new loan-level and annual lender-level certifications
which it said it expects will provide better clarity to lenders about FHA
policies, including those that are designed to protect borrowers and ensure
quality lending practices.  Lenders who violate certification rules can be forced to
buy back loans sold and pay monetary damages.  Edward L. Golding, Principal
Deputy Assistant Secretary for the Department of Housing and Urban
Development (HUD) and FHA Commissioner, said in a letter to lenders that
FHA wanted to make clear that they will be held accountable by the agency
for only those mistakes that would have altered the decision of a loan's
approval when those loans are backed with FHA guarantees.

Golding's letter said the new certifications were produced because of
comments from lenders that helped FHA "navigate through difficult issues
and provided alternative views that led to a balanced and thoughtful policy." 
While the language changes affect both certifications, the loan level
certification rule is final; the lender-level certifications are only a proposal
and remain in the 30-day public comment period.

The new language, Golding said, should make it very clear that minor
mistakes that do not affect the decision to approve a loan are not the focus of
FHA's compliance efforts and that the clarification should reinforce that
position and put to rest any confusion about compliance policy.

There are also changes that clarify that the lender is certifying what they
know to be true to the best of their knowledge.  It is not intended to hold
them responsible for mistakes or fraud committed by a third party that they
should not be expected to be aware of.  The goal, Golding said, is to make sure
lenders make every effort to obtain and validate accurate information but
also to recognize minor errors may occur from time to time. 

With these changes, he said, "we anticipate lenders will be able to more
confidently participate in our program and offer access to a wider number of
FHA-eligible borrowers."

The primary revision to the proposed annual certification rule which was
communicated last September is the addition of language requiring lenders
to certify they have not been involved in fraud or other serious criminal or
civil liability over the given time frame.  
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Mike Calhoun, President of the Center for Responsible Lending President, said, "These common-sense rules should be welcomed by
prospective homebuyers, lenders and taxpayers.  The rules provide increased clarity for lenders on the proper standards for
making loans to qualified buyers.  Previously, lenders feared that they would be liable for any minor errors that had little or
nothing to do with the risk of the loan and this was discouraging lending.  The rules announced today provide lenders more
direction and greater confidence when making these loans.  FHA will need to continue to provide guidance as the new rules
are applied so that its goals will be fully achieved."

Mortgage Bankers Association President and CEO David Stevens told the Wall Street Journal that the changes could "stop
the bleeding" of lenders pulling back from the FHA program.
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A Lower Price or a Lower Rate? Don't Guess. Compare: 10-22-2026
What Every Agent Should Know:---

With mortgage rates challenging affordability and buyers hesitant to make decisions, sellers are increasingly willing to

negotiate. But here's a question every REALTOR® should consider:---

Is your buyer better off negotiating a lower purchase price—or asking the seller to contribute toward a permanently lower

interest rate?---

A price reduction lowers the mortgage balance, but the resulting monthly payment savings may be surprisingly small.---

Alternatively, a seller contribution toward a permanent interest-rate buydown could provide substantially greater monthly

payment relief, even with a higher purchase price.---

But what if mortgage rates decline in the next 6, 12, or 24 months?---

That's the question nobody can answer with certainty.---

A buyer who negotiates a larger price reduction may benefit from a lower loan balance and potentially refinance if rates

decline. A buyer who secures a permanently lower rate benefits immediately, without depending on future market

conditions.---

Both strategies have merit. The right answer depends on the numbers, the buyer's financial priorities, and how long they

expect to keep the mortgage.---

For listing agents, this creates another negotiating opportunity. A seller contribution toward financing costs may be more

attractive to a payment-conscious buyer than another reduction in asking price.---

Before your buyer requests a price reduction—or your seller agrees to one—give me a call.---

Let's compare the alternatives. Sometimes the smartest negotiation isn't about the price. It's about how the transaction is

structured.---

EQUAL HOUSING LENDER---

https://apply.planethomelending.com/#/loan-officers/tpayne%40planethomelending
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