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Freddie Mac Expands LTV Ratios for Super
Conforming Mortgages

Freddie Mac is announcing changes to its Single-Family Seller/Servicer Guide
which the company says will provide expanded homeownership
opportunities which the company says will provide expanded
homeownership opportunities for some borrowers, especially those in
designated high-cost areas. The changes, it says, will also streamline the
underwriting process.

The principal change, effective for mortgages with settlement dates on or
after March 28, will revise loan-to-value requirements (LTV), total LTV (TLTV)
and Home Equity Lines of Credit LTV (HLTV) ratios for super conforming
mortgages and 1-unit investment property mortgages.

The three LTV measures above will be expanded for super conforming
mortgages to align with those ratios subject to base conforming loan limits.
The required minimum Indicator Scores for Manually Underwritten super
conforming mortgages will also be aligned with those subject to base loan
limits.

SUPER CONFORMING MORTGAGES
Effective for Settlement Dates on or after March 28, 2016
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For mortgages secured by 1-unit investment properties the eligible LTV
ratios will be aligned for purchase mortgages and no-cash-out refinances.
The company said these expanded ratios will provide borrowers with greater
ability to refinance into improved rate and term mortgages without the need
to establish additional equity.
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National Average Mortgage Rates
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Change

Rate Points
Mortgage News Daily
30YR Fixed 7.35% +0.02 0.00
15YR Fixed 7.00% -0.01 0.00
30YRFHA 6.99% +0.01 0.00
30YR Jumbo 7.60% 0.00 0.00
7/6 SOFR 6.86% +0.01 0.00
30YRVA 7.00% +0.01 0.00
Rates as of: 10/28
MBS and Treasury
Price /Yield Change
MBS UMBS 6.0 99.66 +0.06
10 YR Treasury 49958 -0.0207
30 YR Treasury 5.3216 -0.0237
Pricing as of: 10/29 12:30AM EST
Recent Housing Data
Value Change
Mortgage Apps Oct 14 188.6 -5.32%
Building Permits Sep 14M  +0.43%
Housing Starts Sep 1.22M  -4.24%
New Home Sales Aug 684K +12.69%
Pending Home Sales Aug 71.2 0%
Existing Home Sales Oct 3.99M  +0.25%
Builder Confidence Oct 29  -9.38%

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.
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A second change to the Guide affects master or blanket insurance policies on condominium projects and planned unit
developments (PUD). The revision will prohibit the sale of mortgages on such properties with an insurance policy that

combines coverages for multiple unaffiliated projects or PUDs. The change also alters terms of required insurance coverage
for employee dishonesty.

Bulletin 2016-3 containing full information on these changes can be read here.
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A Lower Price or a Lower Rate? Don't Guess. Compare: 10-22-2026

What Every Agent Should Know:---

With mortgage rates challenging affordability and buyers hesitant to make decisions, sellers are increasingly willing to
negotiate. But here's a question every REALTOR® should consider:---

Is your buyer better off negotiating a lower purchase price—or asking the seller to contribute toward a permanently lower
interest rate?---

A pricereduction lowers the mortgage balance, but the resulting monthly payment savings may be surprisingly small.---

Alternatively, a seller contribution toward a permanent interest-rate buydown could provide substantially greater monthly
payment relief, even with a higher purchase price.---

But what if mortgage rates decline in the next 6, 12, or 24 months?---

That's the question nobody can answer with certainty.---

A buyer who negotiates a larger price reduction may benefit from a lower loan balance and potentially refinance if rates
decline. A buyer who secures a permanently lower rate benefits immediately, without depending on future market

conditions.---

Both strategies have merit. The right answer depends on the numbers, the buyer's financial priorities, and how long they
expect to keep the mortgage.---

For listing agents, this creates another negotiating opportunity. A seller contribution toward financing costs may be more
attractive to a payment-conscious buyer than another reduction in asking price.---

Before your buyer requests a price reduction—or your seller agrees to one—give me a call.---

Let's compare the alternatives. Sometimes the smartest negotiation isn't about the price. It's about how the transaction is
structured.---
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