
National Average Mortgage Rates

Rate Change Points

Mortgage News Daily

30YR Fixed 7.35% +0.02 0.00

15YR Fixed 7.00% -0.01 0.00

30YR FHA 6.99% +0.01 0.00

30YR Jumbo 7.60% 0.00 0.00

7/6 SOFR 6.86% +0.01 0.00

30YR VA 7.00% +0.01 0.00
Rates as of: 10/28

MBS and Treasury
Price / Yield Change

MBS UMBS 6.0 99.66 +0.06

10 YR Treasury 4.9969 -0.0196

30 YR Treasury 5.3221 -0.0232
Pricing as of: 10/29 12:28AM EST

Recent Housing Data
Value Change

Mortgage Apps Oct 14 188.6 -5.32%

Building Permits Sep 1.4M +0.43%

Housing Starts Sep 1.22M -4.24%

New Home Sales Aug 684K +12.69%

Pending Home Sales Aug 71.2 0%

Existing Home Sales Oct 3.99M +0.25%

Builder Confidence Oct 29 -9.38%

Despite Price Gains Affordability Depends
on Geography
Rising prices, especially in major cities like San Francisco, Seattle, and Boston
which hit new price highs in 2015 have created renewed concerns about
affordability.  However CoreLogic research analyst Andrew LePage, writing
for the company's Insights blog says that looking at housing from the
prospective of mortgage payments over the last quarter century one sees that
affordability doesn't look so bad, especially at more local levels.

LePage says the monthly mortgage payment is a key measure of affordability
since that is the number used to qualify a borrower.  He looked at the ups and
downs of payments calculated from a local area's median sale price and
adjusted for inflation to derive what he calls a typical mortgage payment over
time.  The calculation assumes a 20 percent downpayment and a 30-year
fixed rate mortgage at the prevailing Freddie Mac interest rate.

 

 

He calculated payments in four California counties, San Francisco, Orange,
Santa Clara, and Los Angeles. Median home prices in San Francisco topped
previous records, hitting $1.15 million in both May and November, but
because of low mortgage rates the typical mortgage payment there in
November was $4,360, 13 percent below the inflation adjusted peak of
$4,997 in June 2007 when the median price was $825,000 but mortgage rates
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were around 6.7 percent.

 

 

LePage also looked at 11 metro areas and found typical mortgage payments to be 20 to 50 percent below peak levels in prior
cycles.  In metro Dallas the median sales price hit a new peak of $252,000 but the mortgage payment in September was 24
percent below the peak reached in the spring of 2015.  In New York the median home price was still 11 percent off of the
area's peak but the typical mortgage payment was 42 percent lower.
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LePage says mortgage payments are more likely to be near or at a peak today in smaller housing markets where economic
and income growth are strong and the housing supply is constrained.  He points to Palo Alto where the typical monthly
payment peaked at (gulp) $10,751 last fall as the median home price also peaked at nearly $2.9 million.

He concludes that the typical mortgage payment doesn't tell the whole affordability story either.  One needs to take into
account other factors such as monthly rent levels and local income growth or lack of the same.
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A Lower Price or a Lower Rate? Don't Guess. Compare: 10-22-2026
What Every Agent Should Know:---

With mortgage rates challenging affordability and buyers hesitant to make decisions, sellers are increasingly willing to

negotiate. But here's a question every REALTOR® should consider:---

Is your buyer better off negotiating a lower purchase price—or asking the seller to contribute toward a permanently lower

interest rate?---

A price reduction lowers the mortgage balance, but the resulting monthly payment savings may be surprisingly small.---

Alternatively, a seller contribution toward a permanent interest-rate buydown could provide substantially greater monthly

payment relief, even with a higher purchase price.---

But what if mortgage rates decline in the next 6, 12, or 24 months?---

That's the question nobody can answer with certainty.---

A buyer who negotiates a larger price reduction may benefit from a lower loan balance and potentially refinance if rates

decline. A buyer who secures a permanently lower rate benefits immediately, without depending on future market

conditions.---

Both strategies have merit. The right answer depends on the numbers, the buyer's financial priorities, and how long they

expect to keep the mortgage.---

For listing agents, this creates another negotiating opportunity. A seller contribution toward financing costs may be more

attractive to a payment-conscious buyer than another reduction in asking price.---

Before your buyer requests a price reduction—or your seller agrees to one—give me a call.---

Let's compare the alternatives. Sometimes the smartest negotiation isn't about the price. It's about how the transaction is

structured.---

EQUAL HOUSING LENDER---

https://apply.planethomelending.com/#/loan-officers/tpayne%40planethomelending
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