Mortgage Rate Update
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Mortgage Rates Are Actually HIGHER This National Average Mortgage Rates
Week

It's Thursday and, thus, time once again to check in with the slew or mortgage
rate headlines that typically follow the release of Freddie Mac's weekly
mortgage rate survey. Here are a few choice selections:

"U.S. Mortgage Rates Fall for Second Week"
"Mortgage Rates Continue to Decline"
"30-year mortgage rates fall to 3-month low"
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And so on and so on... The only issue here is that they're all wrong. Rates A
aren't lower today, nor are they lower this week, nor are they at the lowest Rate Change Points
levels in 3 months. They're actually at their highest levels in several weeks! Mortgage News Daily

30 Yr. Fixed 7.07% +0.02 0.00

You may be wondering who's lying to you at this point, but rest-assured,

thereis no intentional deception. Quite simply, my claims above take 15 Yr. Fixed 6:45% 0.00 0.00
TODAY'S rates into consideration whereas the more upbeat headlines 30 Yr. FHA 6.51% +0.02 0.00
generally pertain to rates that existed on Monday and Tuesday. Why is that? 30 Yr. Jumbo 7.26% 0.00 0.00
The headlines are citing Freddie's weekly rate survey, which is a fine tool for >/1ARM 7:02% -0.01 0.00
tracking broad trends, but not so great if you're following along day to day. Freddie Mac

Freddie's methodology allows for survey responses Monday through 30 Yr. Fixed 6.86% -0.01 0.00
Wednesday, but a vast majority of the input is received by Monday. That 15 Yr. Fixed 6.16% +0.03 0.00

means the Freddie survey is effectively a "Monday vs Monday" number. As
such, if rates make a big move on Tue-Thu, reality might be quite different

Mortgage Bankers Assoc.

30 Yr. Fixed 7.02% -0.05 0.65
from the survey results.

15 Yr. Fixed 6.60% -0.15 0.55
So what's the bottom line here? Freddie says rates are down 0.02% week over 30 Yr. FHA 6.87% 0.00 0.92
week, but the average lender is up nearly an eighth of a percentage point 30 Yr. Jumbo 7.18% -0.03 0.54
(.125%) since Thu/Fri, or at least they were as of mid-day today. Intraday

5/1 ARM 6.45% +0.08 0.81

improvement in the bond market will soften the damage a bit as several
lenders have already offered pricing improvements. If bonds were to remain
at current levels tomorrow by, say, 10am Eastern Time, mortgage lenders
would likely be able to bring rates down just a bit more. Would it be enough

Rates as of: 6/28

MBS and Treasury Market Data

for this week's rates to be lower than last week's? No. That would take a Price/Yield  Change
substantial shock in overnight markets or tomorrow morning's Retail Sales MBS UMBS 5.5 98.49 -0.45
report at 8:30am. MBS GNMA 5.5 99.10 -0.44
10 YR Treasury 43892 -0.0088
30 YR Treasury 45568 -0.0072

Pricing as of: 6/30 10:50PM EST
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Real Talk

At The Rate Shop, we're not your average mortgage banker. We specialize in bringing you ridiculously low interest rates that
will make you wonder what the other guys are doing. In fact the ONLY objection we ever hear is “your rates sound too good
to be true”. Well they're not, and here is why...

After 15 years in the retail banking world | was frustrated with the high interest rates that came from that business model.
As | looked around at all the bloated layers of management and their expensive salaries and the overhead of running a larger
company (think rent costs, employee health and benefit costs, payroll taxes, and on and on) it dawned on me that | was a part
of the problem, and the solution, for me at least, was so easy to see.

Start my own mortgage brokerage shop. No expensive executive salaries, no expensive building to pay rent at, no
unnecessary employees and all the costs that are associated with that. What happens when you cut out all the fat? You can
provide lower rates and lower closing costs. It’s simple. Now here is the best part, you still get great service from alocal
Kansas City Lender. My mission is to let everyone know that low rates and great customer service are NOT mutually
exclusive.

Thanks for coming along on this journey where Low Rates meet Great Service. The two do NOT have to be mutually
exclusive. It's just a lie that the big box mortgage companies have been telling you for years. Don’t believe me? Give me a call
or shoot me a text on my personal cell phone today and compare my rates and costs up against any other lender in the

country, and be prepared to be blown away.
Mike Baker a
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