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A Message from Jeffrey Chalmers:

"Inventory is the key to a strong spring market."

Fannie Mae VP: Lenders Need More
Inventory!

The chant throughout 2018 from housing industry sources was inventory,
inventory, inventory - or lack of same. It was blamed first for rising home
prices and then for the slow growth in home sales. Fannie Mae's fourth
qguarter Mortgage Lender Sentiment Survey found that most lenders agree
that this was the case.

Mark Palim, Fannie Mae's Vice President and Deputy Chief Economist,
writes in the company's Perspectives blog that nearly half of lenders
responding to the survey named an insufficient supply of homes available for
sale as the top reason behind the slow growth in sales last year. Twice as
many cited inventory as mentioned the next most popular reason, rising
interest rates. The third factor frequently mentioned was high home prices.
Only small numbers of lenders attributed the weak sales in 2018 to tight
credit and underwriting standards or to a lack of mortgage products tailored
to first-time or low- and moderate-income homebuyers.
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Q: Throughout 2018,

home sales. Listed possible reasons. Which do you think is the primary reason?

Lenders told Fannie Mae that they believe there are steps that could improve
affordability for first time homebuyers and those with low and moderate
incomes and 45 percent said growing the housing stock would be the most
helpful. A much smaller number said offering consumer subsidies such as the
first-time homebuyer tax credit that was available in 2008, assistance with
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National Average Mortgage Rates

Rate Change Points
Mortgage News Daily
30 Yr. Fixed 6.86% -0.05 0.00
15 Yr. Fixed 6.31% -0.02 0.00
30 Yr. FHA 6.32% -0.06 0.00
30 Yr. Jumbo 7.04% -0.03 0.00
5/1 ARM 6.53% -0.02 0.00
Freddie Mac
30 Yr. Fixed 6.78% -0.08 0.00
15 Yr. Fixed 6.07% -0.09 0.00
Mortgage Bankers Assoc.
30 Yr. Fixed 7.00% -0.03 0.60
15 Yr. Fixed 6.63% +0.07 0.61
30 Yr. FHA 6.87% -0.03 0.92
30 Yr. Jumbo 7.13% +0.02 0.38
5/1 ARM 6.22% -0.16 0.60
Rates as of: 7/26
Recent Housing Data

Value Change

Mortgage Apps Jul10 206.1 -0.19%
Building Permits Mar 1.46M  -3.95%
Housing Starts Mar 1.32M -13.15%
New Home Sales Mar 693K +4.68%
Pending Home Sales Feb 75.6 +1.75%
Existing Home Sales Feb 3.97M  -0.75%

The interest rates provided in this newsletter are national averages from independent data sources. Rate/APR terms may differ from those listed above based on the
creditworthiness of the borrower. All information provided "as is" for informational purposes only, not intended for trading purposes or financial advice.

Read or subscribe to my newsletter online at: http://housingnewsletters.com/clicknfinance
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closing costs, or a wider array of loan products would help ease the shortage Value Change
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When asked to evaluate the helpfulness of various loan programs to enhance housing affordability for low- and moderate-
income homebuyers, lenders gave high ratings to low down payment mortgages (44%). Mortgage loans covering renovation
costs (18%), loans for condominiums (17%), and loans for manufactured homes (17%) were also considered helpful by
lenders. In contrast, loans for home construction (11%) and loans including energy-efficiency installation costs (5%) are seen
as less helpful.

Palim said that other organizations such as the National Association of Homebuilders (NAHB) have echoed the survey
findings, suggesting that the inadequate supply of new homes is largely unrelated to primary or secondary mortgage market
factors. Strategies of growing the housing stock include easing zoning and density regulations, modernizing building codes,
and renovating existing housing.

Fannie Mae's own research indicates that an inadequate level of new housing construction relative to the pace of job growth
and underlying demand has contributed to strong home price appreciation and ongoing affordability challenges for first-
time and move-up homebuyers. Single-family (one-to-four units in the structure) housing starts remain well below levels
typically seen during expansions and, by Fannie Mae's estimate, the annual pace should be about 200,000 units higher.

In the face of the perceived impacts of non-mortgage supply constraints, Palim says it appears that further easing of
consumer credit standards would be more likely to contribute to stronger home price appreciation than it would to
expanding sustainable homeownership.

Because Integrity Matters™

Jeffrey has spent the last three decades perfecting an Honest, Open and Transparent (HOT™) loan and closing process that
is laser-focused on enhancing the consumer mortgage experience. By combining old-school, trustworthy customer service
with real-time, mobile-friendly technology, he has successfully built thousands of loyal, raving fans.

Jeffrey Chalmers ‘
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